
 Compare & Contrast Your Used 
Car Buying Options



 

Selection - having multiple cars to choose from is a dealer advantage

Warranty - Car dealers can offer you a warranty, but it’s usually sold 
at a premium. 

Payment Options - A car dealer can offer finance options that might 
not be available anywhere else.

Convenience - A car dealer should take care of all of the paperwork, 
including going to the DMV.

Reputation - Although car dealers will sometimes do shady 
things, many car dealers want to maintain a positive reputation in 
the community.

Pressure - car dealers are in the business to sell cars, and they will try 
and pressure you to move faster than you’d like

Expense - all things being equal, buying a car from a car dealership 
will cost more. They offer some convenience, and their overhead is 
higher than a private seller.

Salesmanship - selling cars involves a high degree of salesmanship. 
Their approach to selling is far more intense than buying from a private 
party.



Lower Price - buying from a private party should allow you to pay 
less for a the car.

Negotiation Room - a private seller will usually be an easier 
person to negotiate a price, when compared to a car salesperson.

Taxes- This series by state, but there are usually tax benefits 
purchasing from a private seller.

Mechanical Risk - A private party sales is almost always ‘as-is,’ so it is the 
responsibility of the buyer to make sure they’re making a sound purchase

Paperwork Responsibility - As the buyer, it’s your responsibility to ensure 
the paperwork is done legally

No Trade-Ins - Private sellers do not offer the trade-in option.

Scammers- Private selling is the best scenario for a scammer.

DMV- Buying from a private seller requires you to go to the DMV to 
register and plate the car..


