
 




















 

Visit This Website, and you’ll see the 
box on the left, add your information. 

Make sure your car dealer is offering 
you at least all of theses rebates and 
incentives!

Important Pricing Terms

How Educated New Car Shoppers Gets ALL 
the Rebate & Incentive Information they 

Need in 4 Minutes… or Less!
You Should NEVER Enter a Car Dealership Without 

This Critical Information!

Auto Insider

Lease - You agree to make a monthly payment that 
provides you with a predetermined amount of 
vehicle usage.
Purchase - You are paying the dealer the 
negotiated price.
Rebates - money offered to the consumer, through 
the dealer, to lower the actual vehicle price. Can be 
applied as a down payment or take as cash.
Incentives - Money provided by the manufacturer 
to ‘incentivize’ the purchase. They are offered to a 
specific region. 
M.S.R.P. - Manufacturer’s Suggested Retail Price. 
The baseline price for each vehicle.
Gross Profit - The dealer’s profit prior to deducting 
sales and delivery expenses.
Dealer Invoice Price - A published price to reflect 
what the dealer pays for the vehicle.
Down Payment - money buyer provides at the sale 
to reduce the vehicle’s price.
Dealer Holdback - a percentage of a new vehicle’s 
price ‘held’ by the manufacturer, for the dealer, until 
AFTER the sale.
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Fees, Products & Services 
NOT to Pay For

Dealer Preparation Charge - inspect, remove the 
clear coat, clean and top off fluids, you shouldn’t 
have to pay for these services.
Credit Life Insurance - if you die, your survivors 
will receive the payoff for the vehicle. 
Disability Insurance - pays off your car if you’re 
disabled.
You can source cheaper insurance coverage to 
provide the above protection
Fabric Protection - most fabric has protection, if 
you’re worried buy a can of Scotchgard.
Undercoating - rust and corrosion protection is 
built into the vehicle.
Vin Etching - you DON'T need to buy it, it’s not 
worth more than $30.00 if the state requires it.
Pinstriping - It’s tape. Don’t have them add it, and 
if it’s on the vehicle tell them to peel it off.
Paint Sealant - manufacturer’s paint is sealed. 
Add a good wax if you’re concerned.

https://cars.usnews.com/cars-trucks/best-car-deals


 Window Sticker Info

Monroney Sticker - window sticker with all of the 
vehicle’s equipment and M.S.R.P.
Dealer Addendum Sticker - or Aftermarket 
accessory, indicates dealer add-ons and their 
costs.
Market Adjustment Sticker - or dealer 
adjustment is a window sticker that lets dealers 
add money above the M.S.R.P.
Both can be part of the Pack - getting a consumer 
to agree to additional products before 
incorporating them into the actual monthly 
payment.

Leasing 101 - The Details

A lease is a contract between the lessor (lending 
company) & the Lessee (consumer). 
Lease Incentive - Manufacturer’s incentive to 
stimulate sales.
Gross Capitalized Cost - price of the vehicle.
Cap Cost Reduction - money down, incentives, 
rebates, discounts, the down payment.
Adjusted Cap Cost - the difference of the 
previous two, the figure used to calculate your 
lease.
Drive Off Fees - total due at signing, the total 
amount you will need to provide at lease signing.
Money Factor - interest rate used to calculate 
payment, equal to leases APR divided by 2,400.
Residual Value - Set at lease inception, the value 
of the vehicle at lease end.
Bank Fee - Fee charged by the leasing company
Early Termination - fee for ending the lease early
Purchase Option - right to buy the vehicle at 
lease end.
Payoff Amount - the amount required to 
discharge the remaining obligation.
Security Deposit - collateral for the leasing 
company.
Special Lease - subsidized or subvented lease, 
like an incentive.

Purchase Agreement - A contract signed by the 
buyer and seller that indicates the conditions 
under which an item or property will be sold. 
Finance - To borrow money fund the purchase of 
a vehicle. 
Down Payment - Amount of money you provide 
at purchase to defray the financed amount.
Amount Financed - The agreed‐upon sale price 
of the vehicle, plus any charges for taxes, title, 
license fees, service contracts and insurance, less 
any down payment and net trade‐in allowance.
Annual Percentage Rate (APR) - the total 
amount of the finance charges.
Guaranteed Loan - a loan with a guarantor in the 
event the borrower defaults.
Balloon Contract - a loan with smaller monthly 
payments that concludes with a lump sum due at 
the end of the term.
Payoff amount - the amount at any given time of 
the agreement that can be paid to terminate the 
obligation.
Monthly payment - Principal & interest paid each 
month. 

Buying 101 - The Details

Trade-In - a vehicle owned by a buyer, and 
offered as collateral for another vehicle.
Upside Down - when a trade-in is worth less than 
what’s owed on the vehicle
Actual Cash Value - ACV the appraised value of 
a trade-in
Vin - Vehicle Identification Number - 17 character 
sequence of numbers and letters, unique to each 
vehicle. 
Bumper-to-Bumper Warranty - covers vehicle 
repair for all items except those subject to wear 
and tear or replacement during ordinary use.

Misc. Terms to Know

AutoInsiderTips.com



 

Every new car shopper can be found somewhere on this pyramid. At the base are those people who 
walk into a car dealership thinking it’s safe to buy a new car in the same way they buy a can of corn.  

As you move up the pyramid the level of knowledge increases, but sometimes that’s dangerous. 
Like, when you shop online, in the manner! 

At the top, you’re the person in control, and in reality, isn’t that the way it should be? You’re the one 
who’s spending tens of thousands of dollars! 

My car-buying program takes you to the top of this pyramid!

The New Car Buyer’s Pyramid



The diagram above is the roadmap my new car shoppers take to get the best price possible on their 
new car.  

I can not stress this enough, you can NOT cut corners! 

When you’re sitting with a salesperson she’s following a strict process. She’s inputting figures into a 
computer, her questions are all intentional. She’s gathering information not just  to complete the 
sale, but to also generate the maximum amount of profit from you! 

So, are you arrogant enough to think you can freelance through a process when trained professionals 
don’t? 

If you follow my process you’re going to get the best price possible for your new car! 


